What are the marketing approaches a real estate agent may take to sell my home and how effective are they?
There are a variety of approaches a real estate agent may adopt to market your home.  Their effectiveness varies widely.
· The Multiple Listing Service (MLS): By far, this is the most effective marketing step your agent can take.  Some experts estimate that as many as 60-70% of all agent-assisted purchasers can trace discovery of their dream home to an MLS listing.  Because most buyer's agents find homes for sale using almost exclusively the MLS, a good advertisement here is usually essential to a successful sale.
· The Network Sale: Though much less effective than the MLS, networking by your real estate sales agent is probably the second most effective marketing approach.  PDS agents regularly attend meetings of investors, business people, social clubs, real estate agents, etc. searching for home buyers whose criteria may match our stock of homes for sale.
· The "For Sale" sign: Perhaps next in effectiveness is the yard sign, though it's effectiveness is often overrated.  If your home is located in an exceptionally desirable neighborhood, those in search of a new home may "drive by," note the phone number on the sign, and contact your real estate sales agent.
· The Newspaper Ad: Though common in the industry, the newspaper ad serves principally to get clients for the real estate agent, who usually then uses the MLS to locate desirable properties for that client.  The property advertised in the newspaper has a very low chance (perhaps 1% to 2%) of being purchased by a reader.
· The Open House: Like the newspaper ad, the open house serves primarily to locate clients for the agent sponsoring the open house.  The likelihood that a home buyer will discover your property through an open house is extremely small, perhaps less than 1%.
What other things will help my home sell faster?
· Price your home at least 2% below comparable homes listing price.
· Make sure all maintenance and updating is complete, including such items as
· grass, bushes, trees cut, green, and well-manicured;
· flowers added (inside and outside) for warmth and  color;
· fresh paint inside and outside;
· new, modern appliances, light fixtures, and carpets;
· a professional cleaning of carpets, walls, and floors;
· all private, personal items as well as excess furniture removed (the house should have an open, airy, low-maintenance appearance).
· Have a Real Estate agent review your home to develop a staging and marketing plan.
 
Reduced Realtor Listing Commission and How much is my home worth?
Reduced Realtor Commission Service Levels:
For Sale by Owner with MLS service only $500.00 fee (due at signing listing agreement)
Seeking purchase offers at a price and with terms acceptable to the seller.  Specifically, these activities include:
1. Comparative market (pricing) analysis
2. Property disclosure completion
3. Yard sign placement
4. Multiple Listing Service (MLS) promotion
5. Realtor.com promotion
Pick from Additional Service for Commission each Dot below are service levels, pick what you want to pay for;
· Answering seller’s questions and providing information to the seller regarding any offers or counteroffers.
· Answering the seller’s questions regarding the steps the seller must take to fulfill the terms of any contract (within the scope of knowledge required for real estate licensure).
· Services provided for accepting delivery of and presenting any purchase offer to the seller in a timely manner.
· Assisting the seller in developing, communicating, and presenting offers or counteroffers.
· PDS “Marketing Advantage Package,” including
Market-readiness assessment
Marketing photo service
Development and placement of marketing flyer
Featured listing on PDS website
Promotional e-mails to select area realtors
Pictures inside and outside
· Showing scheduling, lockboxes, and feedback
· The Columbus Dispatch web advertising, Clear Channel, Active Rain, Craig’s List
 

What is home worth? Perhaps the most important thing to remember is that the buyer, not the seller, who ultimately determines the value of any home on the market.  If there is no buyer willing to pay what you're asking for your home, you will not sell it.  The most valid estimate of your home's worth is based on the most recent sales of similar homes in your market area as well as the condition of your home relative to those sold homes.  Contact PDS Real Estate and one of our agents will gladly develop a CMA (comparative analysis report) to estimate the value of your home.
How accurate are websites which estimate home values?
· They are not accurate because they don't take into account the condition, location, and size of your home. The way they determine the value of your home is a weighted average of all homes sold in the general area for the past twelve months, regardless of the individual features of those homes.  Which means no one has really looked at the numbers to determine if the value makes sense.
· The most accurate way to determine the value of your home is to request that a real estate agent visit your home to determine an accurate value of your home.  They will review the most recent comparable (i.e., in features) homes sold in the past three to six months, as well as homes currently on the market, to provide you with an up-to-date, property-specific value for your home.
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